
 

 
Center for Professional Selling 
Partnership Opportunities for 2026-2027 

Sales students competing in the Team Sales Showdown.  
 

$10,000  
 
Opportunities Include: 
• Invitation to present in all sales classes, 

highlighting your company (career paths, 
opportunities, sales processes) 

• Invitation to sales program networking events 
(virtual or in person) 

• Panelist seat at the Sales Industry Panel 
• Invitation to join one Pi Sigma Epsilon meeting 

(professional student club)  
• Invitation for judging seats in internal 

competition 
• Student competitor resume book 
• Option to co-develop a customized 

assignment; examples include:  
o Featured case in an internal 

competition 
o Student site visit or ride-along 
o Featured case and buyers for student 

role plays 
o Company-specific mock interviews 

• Recognition on sales program website, flyers, 
and sales center 

• Access to LinkedIn group, which includes 
1,300+ current sales students and alumni 

• Invitation to join the sales center advisory 
board for strategic input 

• First right of refusal on involvement in 
additional opportunities 

 
 

 
Great sales teams start with great 
talent pipelines.  
 
Partner to connect with pre-vetted, 
sales-trained students before they 
graduate. Reduce hiring risk, speed 
up onboarding, and improve retention 
with talent already prepared to 
perform. 
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Center for Professional Selling 
Campus Box 79, P.O. Box 173362 
Denver, CO 80217-3382 
 
April Schofield 
Aschofi3@msudenver.edu 
 
msudenver.edu/selling 

Contact us to get involved: 

$5,000 
 
Opportunities Include: 
• Invitation to present in one sales class per 

semester, highlighting your company (career 
paths, opportunities, sales processes) 

• Invitation to one networking event per 
semester (virtual or in-person) 

• Recognition on sales program website, flyer, 
and sales center 

• Invitation for judging seats in internal 
competition 

• Access to LinkedIn group, which includes 
1,300+ current sales students and alumni 

• Invitation to join the sales center advisory 
board for strategic input 

 
 

 


